UNITED STATES

SECURITIES AND EXCHANGE COMMISSION
Washington, D.C. 20549

FORM 8-K

CURRENT REPORT

Pursuant To Section 13 or 15(d) of
the Securities Exchange Act of 1934

Date of Report (Date of earliest event reported): March 5, 2013 (March 5, 2013)

ACI WORLDWIDE, INC.

(Exact name of registrant as specified in its charter)

Delaware 0-25346 47-0772104
(State or other jurisdiction (Commission (IRS Employer
of incorporation) File Number) Identification No.)

3520 Kraft Rd, Suite 300

Naples, FL 34105
(Address of principal executive offices) (Zip Code)

Registrant’s Telephone Number, Including Area Code: (239) 403-4600

(Former Name or Former Address, if Changed Since Last Report)

Check the appropriate box below if the Form 8-K filing is intended to simultaneously satisfy the filing obligation of the registrant under any of the following
provisions:

[0  Written communications pursuant to Rule 425 under the Securities Act (17 CFR 230.425)
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Item 7.01. Regulation FD Disclosure

On March 5, 2013, ACI Worldwide, Inc. posted investor relations materials on its website (www.aciworldwide.com) to be used in connection with investor
meetings that management expects to have from time to time. A copy of the presentation materials is attached hereto as Exhibit 99.1 and is incorporated by
reference into this Item 7.01. The foregoing information (including the exhibits hereto) is being furnished under “Item 7.01- Regulation FD Disclosure.” Such
information (including the exhibits hereto) shall not be deemed “filed” for purposes of Section 18 of the Securities Exchange Act of 1934, as amended, nor shall it
be deemed incorporated by reference in any filing under the Securities Act of 1933, as amended, except as shall be expressly set forth by specific reference in
such filing.

The filing of this report and the furnishing of this information pursuant to Item 7.01 do not mean that such information is material or that disclosure of such
information is required.

Item 9.01. Financial Statements and Exhibits.

99.1 Investor Presentation Materials dated March 2013

SIGNATURES

Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on its behalf by the undersigned
hereunto duly authorized.

ACI WORLDWIDE, INC.

/s/ Scott W. Behrens
Scott W. Behrens, Executive Vice President, Chief Financial
Officer, and Chief Accounting Officer

Date: March 5, 2013
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Exhibit 99.1
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ACI's software underpins electronic
payments throughout retail and
wholesale banking, and commerce
all the time,

# ACI Worldwide Investor Conferences
March 2013

J trusted globally
—

Private Securities Litigation Reform Act of 1995 I CI
Safe Harbor for Forward-Looking Statements Pam‘m —n

This presentation contains forward-looking statements based on current
expectations that involve a number of risks and uncertainties. The
forward-looking statements are made pursuant to safe harbor provisions
of the Private Securities Litigation Reform Act of 1995. A discussion of
these forward-looking statements and risk factors that may affect them is
set forth at the end of this presentation. The Company assumes no
obligation to update any forward-looking statement in this presentation,
except as required by law.



\Cl

payment systems

4 Business Overview

ACI Worldwide: A Global Payments Company I‘CI

payment systems

3,500 Revenue guidance EBITDA guidance 60 month backlog as of

employees 2013 = $775M 2013 = $235M 2012 = $2.4B

. EMEA
AMERICAS 500+ customers
1,950+ customers

Customers: ~ 290
retailers globally

ASIA/PACIFIC
Customers: ~ 180 a 150+ customers

processors globally A
A A A

A Regicnal Offices B wistributars/Sales Agents

~ 2 600 customers in over 80 countries rely on ACI solutions

PFote: Dolars are b millorns, Total Pmﬂxmlﬁmimmtnﬁ-it of iuld-m-:: _




ACI is a Leading Provider of Enterprise Payments and
Transaction Banking Solutions
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payment systems
ACT Prodfuct Family as % of Revernie

Retail Payments

Fraud Management

+ Retall payments engines

+ Card and account management

s Authentication, authorization,
acquiring, clearing and settlement

+ Single message format

+ Mobile payments

s Sold to FIs and processors of all
sizes globally

« Payments transaction fraud
« Entarprise financial crimes
« Case management

Wholesale Payments

+ Wholesale payments engines
# Transaction banking ] :

+ Trade Anance ', 2 Retallql;aglhments
+ Serves Fls globally

Online Banking

Tools

« .5, and int'l corporate online
banking and cash managemeant

+ .5, and Int'l branch systems

+ Trade finance

+ Mobile banking

+ In-house or hosted solution

s Sold to Large Fls

+ Analytics
+ Payments Infrastructure
» Testing tools

Merchant Retail Payments

» .5, and int’l merchant retail .
payments engines S ——

» In-store integration ; . Fin + L5, business and consumer anline
« PCI compliance = Rich set of Product Capabilities banking

Community Banking

» Loyalty / stored value + U.S, branch system
» Serves Retallers of all sizes + Mobile banking
- Stmng focus on Product « Hosted solutions
Development (R&D ~20% of + Sold to community FIs and credit
revenue) dhlors

Our Customers are Top Global Banks, Processors and
Retailers
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- commerzaank &1z [0S S
CommonwealthBark  Bank Danamon 0 e

-




Large & Growing Worldwide Payment Opportunity
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SERVICEABLE SOFTWARE

(% in milligns)

Fraud Management

INDUSTRY SPEND IN 2016 = $14.28

5YR CAGR (2011-16)= 9.6% 14,184
s (T
12989 Bl Bl
11,914 0
10,881
9,864 [
s ACT - 011
m Estimated Share of 8%
L LY
IBM
Rtail Bankiryg
Paiymints
Wholesale Banking .
Parymsenks i
o M e -
Pa sz [ 7.7%

2011 2012 2013 2014 2015

2016

Source: 10C Fnancial Insights 2011, ACI Internal Anabysis

Customer Trends
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P ~,
Continued Shift to *  Global retail and wholesale transaction volumes are expected to grow at a
Electronic Payments 9% CAGR through 2020
A
r ™
Customer Focus on E e . e TR A
; + E-payments vendors are increasingly investing in robust, scalable
Imprm"ﬁg gff:flency architecture with enhanced straight through processing capabilities to
M a IS t reduce errors and prevent fraud
anagemen J
(o Many large financial institutions process electronic payments on legacy
Replacement of software and systems developed by internal IT departments
L System + Financial institutions will upgrade or replace their existing systems with the
€gacy oSystems robust, scalable solutions third-party vendors provide as industry 1T
\_ investment recovers ot
~ B
= Dodd-Frank bill, Basel 1T and SEPA
R REQ_UI?;()I:{E = Requirements to upgrade existing systems to manage enterprise risk and
equireme reduce cross-border payments costs
M i
i Ny
; : = Large financial institutions desire to simplify their vendor relationships
FIF{I:EHCIE:_aI'IIth_UStW = Vendors with a complete set of solutions across the enterprise are poised
onsolidation to capitalize on their existing relationships for cross-selling opportunities

2011 ESTIMATED SHARE



ACI + ORCC
Compelling Strategic Rationale
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Online Resources
Tender offer price of $3.85 cash per share (NASDAQ: ORCC)
« Implied EV / 2012E Adj. EBITDA: 8.0x 1
« Implied EV / 2012E Adj. EBITDA (inc. Synergies): 5.0x 2

- Adds full-service Bill Payment platform for Online Banking and Billers
- Significant base of biller connections can be leveraged for efficiencies
- Cross sales potential

- ~90% recurring revenue

- Expected to be accretive to non-GAAP earnings in 2013

1) 2002E Adj. EBBITDA represents mean of Wall Street research estimates
2) Assumes $19.5 million in anticipated cost synergles

\Cl
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4 Financial Overview



Sales and Revenue Model
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* New Account / Product Sales — revenue generally Sales Bookings
split evenly among license, maintenance and service
1 TermExténiions
+ Term Extension — 50% license, 50% maintenance B Sales, Net of Term
Extensions 5265

» Legacy ACI contracts are S-year fixed term

» Legacy 51 contracts are generally perpetual license
fees and 3-year fixed term for hosting services

* 95% of our contracts are Transaction Based (TBP)

= Beginning contracted backlog represents
approximately 80% of forward revenue guidance

= Higher margin recurring revenues (maintenance,
license and hosting fees) comprise majority of 60- . $1517 51555 il

month backlog
« Lower margin implementation services more
significant in first 12 months
i . :

« Renewal rates across all products >96% ool 011 01z
" 51 added $585 1o 60-Hoath Bockiog in 2012

Diversified Revenue Base by Geography & Type I‘CI

payment systems

s Diversified global company with customers .
spanning ~ 100 countries ZRR2 Ecenue by foaion

Asia/ Pacific

«  Approximately 75-80% of business i
denominated in U.S. dollars in spite of
geographic scope

Americas 53%

s EMEA is comprised of ~30% UK-derived EMEAZ3%
revenue, 20% Middle East/Africa and 50%
Europe (inclusive of 32 countries)

= Higher margin recurring revenues 2012 Revenue by Type
{maintenance, license and hosting fees)

comprise nearly 80% of revenue

Hosting17%

Licenses 33%

« Lower margin implementation services
represent approximately 20% of revenue

Services 20%

Maintenanoe

30
Niste: Dalars e in rrilicns., Rirvenine prissentied on a GAAP bask.




Operating Income and Adjusted EBITDA 2008-2013 J\CI
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(% in Millions)
Adjusted Operating Income Adjusted EBITDA
5235
5155
5191
% Margin 5128 % Margin
$113
584
542 554 465 567
- IIII I!!I! II!! !I!! IIII
BE_ o £
2008 2009 2010 2011 012 2013 008 2009 2010 2011 2012 2013

2013 represents guidance midpoint
+ 2011 and 2012 Operating Income and Adjusted EBITDA exclude one-time expenses

related to the acquisition of S1 Corporation and exclude the impact of the $22.5 million
deferred revenue haircut.

e
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2013 Guidance

(g in Millions)

Key Metrics 2012 Actuals* 2013 Low 20132 High
Revenue £689 $765 $785
Operating Income %128 £150 $160
Adjusted EBITDA 191 $230 240

*2012 Actuals are presented on a non-GAAP basis and excude the impact of $22.5m of deferred
revenue haircut and $31.5M of one-time expenses related to the acguisition and integration of 51

+ Sales, net of term extension, growth in the high single digits to low double digits
+  Revenue growth in mid to high single digits

+ Revenue and margin phasing by quarter consistent with 2012

+  Operating Income margin of 20%

+  Adjusted EBITDA margin of 30%
- Depreciation and amortization expected to approximate $64 million
— Mon-cash compensation expense expected to approximate $15.8 million

+  Diluted Share Count to approximate 40 million (excluding future share buy-back activity)

#
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&4 Questions?
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Non-GAAP Financial Measures

To supplement our financial results presented on a GAAP basis, we use the non-GAAP measure indicated in
the tables, which exclude certain business combination accounting entries and expenses related to the
acquisition of 51, as well as other significant non-cash expenses such as depreciation, amaortization and
share-based compensation, that we believe are helpful in understanding our past financial performance and
our future results. The presentation of these non-GAAP financial measures should be considered in addition
to our GAAP results and are not intended to be considered in isolation or as a substitute for the financial
information prepared and presented in accordance with GAAP. Management generally compensates for
limitations in the use of non-GAAP financial measures by relying on comparable GAAFP financial measures and
providing investors with a reconciliation of non-GAAP financial measures only in addition to and in
conjunction with results presented in accordance with GAAP. We believe that these non-GAAP financial
measures reflect an additional way of viewing aspects of our operations that, when viewed with our GAAP
results, provide a more complete understanding of factors and trends affecting our business. Certain non-
GAAP measures include:

«  Mon-GAAP revenue: revenue plus deferred revenue that would have been recognized in the normal
course of business by S1 if not for GAAP purchase accounting requirements. Non-GAAP revenue should
be considered in addition to, rather than as a substitute for, revenue.

+  Mon-GAAP operating income: operating income (loss) plus deferred revenue that would have been
recognized in the normal course of business by S1 if not for GAAP purchase accounting requirements and
one-time expense related to the acquisition of S1. Non-GAAP operating income should be considered in
addition to, rather than as a substitute for, operating income.

« Adjusted EBITDA: net income (loss) plus income tax expense, net interest income (expense), net other
income (expense), depreciation, amortization and non-cash compensation, as well as deferred revenue
that would have been recognized in the normal course of business by 51 if not for GAAP purchase
accounting requirements and one-time expense related to the acquisition of S1. Adjusted EBITDA should
be considered in addition to, rather than as a substitute for, operating income.

—



Non-GAAP Financial Measures
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ACI also includes backlog estimates, which include all software license fees, maintenance fees and

services specified in executed contracts, as well as revenues from assumed contract renewals to the
extent that we believe recognition of the related revenue will occur within the corresponding backlog
period. We have historically included assumed renewals in backlog estimates based upon automatic
renewal provisions in the executed contract and our historic experience with customer renewal rates.

Backlog is considered a non-GAAP financial measure as defined by SEC Regulation G. Our 60-month
backlog estimate represents expected revenues from existing customers using the following key
assumptions:

. Maintenance fees are assumed to exist for the duration of the license term for those contracts in
which the committed maintenance term is less than the committed license term.

« License and facilities management arrangements are assumed to renew at the end of their
committed term at a rate consistent with our historical experiences.

« Non-recurring license arrangements are assumed to renew as recurring revenue streams.

+«  Foreign currency exchange rates are assumed to remain constant over the 60-month backlog period
for those contracts stated in currencies other than the U.S. dollar.

«  Qur pricing policies and practices are assumed to remain constant over the 60-month backlog
period

S
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Non-GAAP Financial Measures

Estimates of future financial results are inherently unreliable. Our backlog estimates require substantial
judgment and are based on a number of assumptions as described above. These assumptions may turn out to
be inaccurate or wrong, including for reasons outside of management’s control. For example, our customers
may attempt to renegotiate or terminate their contracts for a number of reasons, including mergers, changes
in their financial condition, or general changes in economic conditions in the customer’s industry or geographic
location, or we may experience delays in the development or delivery of products or services specified in
customer contracts which may cause the actual renewal rates and amounts to differ from historical
experiences. Changes in foreign currency exchange rates may also impact the amount of revenue actually
recognized in future periods. Accordingly, there can be no assurance that contracts included in backlog
estimates will actually generate the specified revenues or that the actual revenues will be generated within the
corresponding 60-month period.

Backlog should be considered in addition to, rather than as a substitute for, reported revenue and deferred
revenue.
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This presentation contains forward-looking statements based on current expectations that
involve a number of risks and uncertainties. Generally, forward-looking statements do not
relate strictly to historical or current facts and may include words or phrases such as
“believes,” " will,” “expects,” “anticipates,” “intends,” and words and phrases of similar
impact. The forward-looking statements are made pursuant to safe harbor provisions of

the Private Securities Litigation Reform Act of 1995.

Forward-looking statements in this presentation include, but are not limited to,
statements regarding:

expectations regarding the amount of serviceable software industry spend for certain
future years;

expectations that global retail and wholesale transaction volumes will grow at a 9% CAGR
through 2020 and that other customer trends will benefit our business;

expectations that Online Resources Corporation’s base of biller connections can be
leveraged for efficiencies and that the acquisition of the company will be accretive to our
non-GAAP earnings in 2013; and

expectations regarding 2013 financial guidance related to revenue, operating income and
adjusted EBITDA.

S
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Forward-Looking Statements

All of the foregoing forward-looking statements are expressly qualified by the risk factors discussed in our filings
with the Securities and Exchange Commission. Such factors include but are not limited to, increased competition,
the performance of our strategic product, BASEZ4-eps, demand for our products, restrictions and other financial
covenants in our credit facility, consaolidations and failures in the financial services industry, customer reluctance
to switch to a new vendor, the accuracy of management’s backlog estimates, the maturity of certain products, our
strategy to migrate customers to our next generation products, ratable or deferred recognition of certain revenue
associated with customer migrations and the maturity of certain of our products, failure to obtain renewals of
customer contracts or to obtain such renewals on favorable terms, delay or cancellation of customer projects or
inaccurate project completion estimates, volatility and disruption of the capital and credit markets and adverse
changes in the global economy, our existing levels of debt, impairment of our goodwill or intangible assets,
litigation, future acquisitions, strategic partnerships and investments, risks related to the expected benefits to be
achieved in the proposed transaction with Online Resources, the complexity of our products and services and the
risk that they may contain hidden defects or be subjected to security breaches or viruses, compliance of our
products with applicable legislation, governmental regulations and industry standards, our compliance with
privacy regulations, the protection of our intellectual property in intellectual property litigation, the cyclical nature
of our revenue and @arnings and the accuracy of forecasts due to the concentration of revenue generating activity
during the final weeks of each quarter, business interruptions or failure of gur information technology and
communication systems, our offshore software development activities, risks from operating internationally,
including fluctuations in currency exchange rates, exposure to unknown tax liabilities, and volatility in our stock
price. For a detailed discussion of these risk factors, parties that are relying on the forward-looking statements
should review our filings with the Securities and Exchange Commission, including our most recently filed Annual
Report on Form 10-K, Registration Statement on Form S-4, and subsequent reports on Forms 10-Q and 8-K.

#
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ACI's software underpins electronic payments

throughout retail and wholesale banking, and
commerce all the time, without fail.




